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Dear Members,
Taking over as the new Chair to the Wellington Area Chamber of Commerce, I am 
very positive and energetic about this upcoming year, and our plans to support our 
local businesses.  Our Chamber just completed a membership engagement survey  
to get feedback on areas we are excelling in and exceeding your expectations,  
and also areas where we can do more to support our members.  In the near future, 
we are planning to complete a strategic planning session to map out our plans and 
priorities for the next 2 – 3 years, and we will build off your feedback from this  
survey while completing this plan. Thank you for your continued support. Our Board 
of Directors are highly engaged and are fully committed to making our Chamber  
one of the best ever. 

Did You Know There Are 5 Ways The Chamber Can Make Your 
Professional Life Easier?
We’re all so busy these days. That’s part of the reason life hacks are so popular. But 
did you know one of the best professional life hacks is chamber membership? Here’s 
what you can get out of it to help you do more for your business or professional 
life with less:

Professional Advice.
When you need assistance in business, either to take your business to the next level 
or maybe you’re thinking about selling your business, the chamber can help. There is 
no other better-connected business organization in your community. They know the 
professionals dedicated to your type of business problem and can place you in touch 
with them. The chamber can also provide assistance when you’re not even sure what 
kind of business acumen you need because it’s likely they’ve seen similar issues before.  

A New Job.
Because the chamber is connected to so many businesses in town, they often know 
of openings before they are officially announced. They also are aware of businesses 
that are coming to the area. From job knowledge of what employers want to making 

introductions, if you’re searching for a job there’s no better place to get involved than 
with your local chamber.

Applicable Business Learning.
If there’s a skill you’re interested in picking up, you can go onto the internet and 
look around. Maybe you can find a teacher or a mentor virtually, but chances are 
they don’t know the economy of your town or the obstacles or positives in your 
community. Plus, when you’re using online learning you never know if it will be worth 
your time and money. The chamber offers business learning that is personalized to 
your community, especially with our strong partnership with Larimer Small Business  
Development Center. They offer reasonable rates and local expertise. Learning 
through the chamber is affordable and improves your networking as you’re doing it. 

Building An Audience.
Who has time to build an audience? Well, if you want to be successful in business, 
you need to find the time. But a chamber membership can almost be a life hack in 
this department because you’re getting exposed to a whole new audience when you 
connect with the chamber. For instance, let’s say you write a guest blog post for your 
local chamber. Now a whole new set of eyes is looking at your materials and seeing 
you as an industry expert. The same could be said if you speak at a lunch and learn 
session or one of our networking events that we already sponsor. Engage with the 
chamber on social media. Chambers often have large followings and engaging with 
the chamber places your content in front of their audience.

Get By With A Little Help From Your Friends.
Finally, if you’re a small business owner who doesn’t have many business owner 
friends, you may find you have few people to bounce ideas off of. You may long 
for a group that faces the same challenges and one that will celebrate your small 
professional victories, knowing that they’re much larger than they sound. Joining  
the chamber exposes you to a whole different group of people, people who  
understand the importance of business in the economy and ones you can talk to 
about business without their eyes glazing over. Connections made through chamber  
membership do more than just cultivate sales for your business. They become  
lifelong friends and a staunch professional support network. 

Don’t join the chamber because it’s an expec-
tation for business success. Join it because of 
what it’s able to do for you and your business.  
Membership will make your life easier as it  
extends your marketing reach, and their offerings 
increase your business knowledge. Do it for you. 
Because sometimes, just sometimes, it’s okay to  
be purely selfish in your motivations.

K risti Cannon
Chair, Wellington Area Chamber of Commerce

4006 Cleveland Avenue // Wellington
(970) 412-9858

BluePineConstruction.com

Owners: Lorilyn & Mike Bockelman
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Points West Community Bank
Points West Community Bank began as a single community bank in the small town of 
Lisco, Nebraska and through careful and thoughtful expansion, Points West opened 
its doors in Wellington in 2003. The bank is family-owned and operated since 1924.

At Points West Community Bank, we’re proud of the last 115 years - the people who  
established our bank, the communities that welcomed us, and especially the customers  
who have trusted us to serve and support them.

We started small and while it’s imperative we grow, we’ve done so while still main-
taining the same “hometown feel” we were founded on. As is true with any operation, 
you don’t get to celebrate 115 years without grit, trust and, of course, loyal customers. 
From the bankers we hire to the businesses we support, it’s an honor and privilege to 
raise up those around us. 

Our Story
Reuben Lisco, a rancher who had homesteaded in the area, established the town of 
Lisco, Nebraska in 1909 and in the same year started Lisco State Bank. Harold went 
to work in the Lisco State Bank in 1924. After 15 years as an employee, Olson took 
over the bank in 1939 and remained in Lisco his entire life. One of his sons, Thomas 
H. Olson Sr., returned to Lisco to run and eventually purchase the bank. Tom, Sr. had 
plans of expansion, and purchased a bank in Dalton, Nebraska in 1968. The next  
purchase was a mortgage company in Sidney, Nebraska in 1984 which was converted  
to a bank. Bruce Batt, another Lisco native, returned to Lisco State Bank and was 
instrumental in future expansion. Tom Senior’s son, Tom Olson, Jr. then returned 
to the company in 1993, and in 1998 moved to Julesburg, Colorado to run a newly  
acquired bank, who’s charter dated back to 1906 and remains Points West Community  
Bank’s charter today. Between the years of 1992 and the present, the company has 
expanded from its locations in Lisco, Sidney and Dalton to the current 20 locations 
across Nebraska, Wyoming and Colorado. Over that same time, what once were 
individually chartered banks have merged into one, under the name of Points West 
Community Bank.

Points West Community Bank: 
8100 6th Street  //  Wellington // (970) 568-3250
www.pwcbank.com

Member FDIC

Points West Bank @pointswestbank
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Ziggi’s Coffee - February 5th, 2021
On Feb 5th, the Wellington Area Chamber of Commerce held 
its first ribbon cutting of 2021 at Ziggi’s Coffee in Wellington.  
Owners Andrew Rauch and Devin Ferrey, founders of FR 
Companies, opened their coffee shop at 7440 Fifth Street. 

A big thank you to the Chamber of Commerce Board of  
Directors along with Troy Hammon (Mayor of Wellington), 
Patti Garcia (Town Administrator), and many more Wellington  
business owners that attended and supported Ziggi’s and 
the Chamber on their first ribbon cutting ceremony of 2021. 

Make sure and stop by Ziggi’s and grab a cup of coffee or 
delicious pastry! Welcome to Wellington Ziggi’s!

Follow them on Facebook at www.facebook.com/Ziggis-
Coffee. Learn more about Ziggi’s on  their website www.
ziggiscoffee.com

HOPE Learning Center - March 5th, 2021
On Friday March 5th, the Chamber held a Facebook live and 
in person Ribbon cutting for HOPE Learning Center Located 
at 7250 5th, Unit 143 Street Wellington. Their mission: Begin 
developing children into responsible lifetime learners with a 
compassionate World View.

HOPE Learning Center provides programs for children who 
need supervision and enrichment during online schooling 
ages 5-12 and preschool for children age 3-5 years old in 
Wellington, Colorado and for the surrounding communities. 
Brenda Ullom, Known as “Ms. Brenda”, has served in vari-
ous children’s education roles for the last thirty years. Brenda 
is the founding visionary of HOPE Learning Center and is 
responsible for the overall operations and management. 

Give them a call today at (970) 825-0387 or visit them at 
www.hopelearning.center

Law Office Of Joshua Westmoreland - February 19th, 2021
On Feb 19th, the Wellington Area Chamber of Commerce 
held a Facebook Live and in person Ribbon Cutting for The 
Law office of Joshua K Westmoreland, LLC. Located down-
town Wellington at 3725 Cleveland Ave, Unit G-H. Joshua  
K. Westmoreland has been practicing law in northern  
Colorado since 2010 and spent his last six years with Wick 
& Trautwein, a well-respected firm in Fort Collins. Josh has 
significant experience working with individuals, businesses, 
and non-profit organizations. Matters include: estate plan-
ning and probate; business and non-profit; real estate and 
land use, including home owner associations (formation and 
management). Josh grew up in Texas and attended college 
on a debating scholarship. After earning his undergraduate  
degree, he attended graduate school at Kansas State  
University (KSU). 

Learn more about Joshua www.jkwestmorelandlaw.com



Morning Brew Recap
Linda Knaack, Owner 
Knaack Of It Automotive
3703 Cleveland Ave // Wellington, CO 
(970) 567-8333 
cars@autorepairofwellington.com

Belts are important. Don’t be left with 
your pants down or a broken belt on 
the side of the road. Either situation is 
an uncomfortable walk!

What does your car mean to you? For 
some, it’s livelihood, status, freedom, 

or independence. It doesn’t matter what category you fall in; if your 
vehicle isn’t reliable and breaks down, it can be an inconvenience and 
is generally expensive. The good news, there are a few basic things 
you can do with your vehicle to help avoid unnecessary aggravation 
and expense.  

Just as you go to a doctor for your physical health, you too should do 
the same for your vehicle. If your car isn’t healthy, it can lead to similar 
afflictions as the common cold, missing work, not getting the kids to 
school on time, and sometimes needing to cancel a vacation. Break-
downs can be avoidable with proper check-ups and maintenance, just 
as we do things to stay healthy, such as brushing our teeth, flossing 
(hopefully), taking our medication, and going for yearly physicals. Your 
car, too, should have an annual check-up with a qualified mechanic.  
An annual inspection provides an opportunity to identify potential items 
that may become an issue further down the road.

Proper maintenance matters. Examples include regularly scheduled oil 
changes, fluid flushes, and tune-ups. Getting an oil change is much 
like filling your prescriptions. If you run out of your medication, disaster 
is liable to strike. As with your car, low oil, old oil, or no oil can lead to 
hospitalization for a few days or, in the car’s case, the mechanic shop.  
We often encounter vehicles that have been placed into hospice care 
far too soon for their age because of lack of maintenance. Don’t let 
yours become one of them. 

Does stopping matter? Well, that depends. Are you taking a break or 
putting on the brakes? Both are critical for your wellbeing. Please, have 
your brakes checked annually during your healthy car inspection. That 
way, you can take that well-deserved family road trip with the peace of 
mind you can STOP as many times as needed for those special family 
photo ops.

Check engine light on? Heartburn or heart attack? Please don’t ignore 
it. Get it checked. It could be a matter of life or death. Death might be a 
bit drastic, but it is always better to be safe than sorry.

What’s an owner’s manual? Do you know where to find it? All vehicles 
come with one but sometimes they get lost. If you don’t know where 
it is, no reason to fret. You can often find them online, or you can  
always give your licensed local mechanic a call! An owner’s manual 
is an essential piece of literature that provides you with your vehicle’s 
maintenance schedule. Every car is different, just as every person is 
different.  Your manual will tell you essential information such as the 
type and weight of oil your vehicle uses. Your manual will also cue you 
in on when services are due. Things like spark plugs or fluid flushes are 
often due every 60,000 miles, oil changes are due every 3,000 to 5,000 
miles, and timing belts are due every 100,000 miles.

At Knaack Automotive, we don’t like calling you about your car in ICU 
or even Hospice care.  Just as we take care of our human health, your 
car’s health is equally important. Break downs on a highway can be 
dangerous and even fatal.  If you hear a noise, smell something bad, or 
feel a vibration, please have it checked. We would much rather call you 
with news of a successful repair or completion of maintenance rather 
than telling you that your car won’t be back on the road. If your car 
is your livelihood, status, freedom, or independence, don’t take it for 
granted. Get it checked.

Knaack Of It Automotive: 
3703 Cleveland Avenue  //  Wellington
(970) 568-8333  //  cars@autorepairofwellington.com

Knaack of it Automotive - 
The Auto Repair of Wellington

Familiy Owned: Linda, Sara & John Knaack

John Knaack

Sara Knaack
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Registration Opens for Wellington’s Main Street Market

Kallie Cooper, Executive Director
Wellington Colorado Main Streets Program  
3749 Harrison Avenue // PO Box 1021 // Wellington, CO 80549
(970) 568-4985
WellingtonMainstreet.org

The Wellington community has not hosted a farmer’s market in nearly 
three years, but starting this summer, the Wellington, CO Main Street 
Program is bringing back the market with an all-new twist. The Main 
Street Market will open on Thursday evenings in Centennial Park 
in downtown Wellington from 6-9 pm, July 1st through August 26th.  
The market will feature fresh fruit and vegetables each week and a wide 
variety of local handmade artisan items and cottage industry products.  

“We hope to draw people from Wellington and surrounding commu-
nities to our downtown every week to explore new vendors, enjoy the 

downtown atmosphere and help support the local economy.  2020 was 
a long year and we are excited to bring a safe, family-friendly commu-
nity event back to Wellington!” said Executive Director Kallie Cooper.  
The event also hopes to feature weekly additions like live music, 
movies in the park and student art exhibits.  More details about these 
events will be available online as the event gets closer.

Vendor registration for the Main Street Market is now open and  
interested businesses can apply online at www.wellingtonmainstreet.
org/mainstreetmarket. For initial consideration, applications must 
be submitted online at by April 30, 2021. Vendors will be notified of  
acceptance by early May 2021. Please use market@wellingtonmain-
street.org for all correspondence or assistance with your application.

This event is put on by the Wellington, Colorado Main Street Program,  
a 501(c)(3) non-profit organization. The Wellington Main Streets  
Program is a group of passionate citizens who champion community  
collaboration to enhance and promote downtown Wellington. By  
partnering with organizations and leaders at the local, state, and  
national level, the program protects the historic character of downtown 
and promotes shared prosperity. 

To learn more about the Main Streets Program and their projects, 
please visit https://wellingtonmainstreet.org.

A first-ever fundraising drive for the Wellington Colorado Main Street Program launched this month, with proceeds benefitting downtown  
Wellington’s small businesses. The 2021 #ShopWellington Reusable Bags are now available online at wellingtonmainstreet.org/shop-wellington- 
fundraiser. Each bag costs $25 and is filled with swag and coupons from your favorite Wellington businesses!  You can also get a coupon code for 
a $5 discount by visiting one of our downtown pick-up locations.

#ShopWellington Fundraiser Raises Money for Downtown Sign Grant
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Mayor’s Welcome
It is an honor and privilege to welcome you 
to Wellington. Our Town has always been  
defined by a strong sense of community; in  
these challenging times, I am extremely proud  
of the strength and resilience demonstrated  
by our residents and businesses. Our partners  
at the Chamber have done a tremendous  
job organizing creative ways to support  
our community. Through distributing funding 
directly, assisting with marketing, and lever-
aging the strength of the network, they have 
helped in a profound way. 

Our local economy maintains agricultural roots with a contemporary 
suburban community at the crossroads of commercial connectiv-
ity. The Town of Wellington was an oil, coal and agricultural hub  
throughout the 1800s and became a stopping location for wagon  
trains, travelers, and military movement between Cheyenne,  
Wyoming and Fort Collins, Colorado. Today, our rapidly diversifying  
economy provides opportunities for families and businesses to  
thrive as we truly are Colorado’s Northern Gateway. 

Our diverse set of industries allows Wellington to maintain one 
of the lowest unemployment rates in northern Colorado. The  
Current population within the city limits is approximately 10,800,  

and there are an estimated 14,703 residents living within the  
greater Wellington trade area, giving our front range community a 
uniquely small-town feel.

Wellington offers perfect solutions for both employers and  
employees. Our lower cost of living, family friendly environment,  
and engaging parks and recreation all provide endless opportunity 
to attract and retain talent.

Moving into the future, our new Town Administrator, Patti  
Garcia, is uniquely positioned to lead Wellington in this important  
season of opportunity. Over an impressive 17-year career in public  
service, Garcia has built a reputation for creating strong partner-
ships, implementing creative solutions, and a fierce determination 
to get things done. All while maintain a fun and easy to work with 
energy. As a Town, we are very fortunate to have such a strong 
leader at the helm. 

Wellington is moving forward; we would love to have you on board 
with us! 

Warm regards, 
Troy Hamman / Town Of Wellington Mayor

BUSINESS STRONG. MEMBER DRIVEN.

ANNUAL REPORT / MEMBERSHIP DIRECTORY & COMMUNITY RESOURCES

WELLINGTON’S 
RECENT PUBLICATIONS!!

Grab a copy of these recent publications of 
Wellington, Colorado featuring local businesses 

and specials to continue to Shop Local with.
Contact the Wellington Chamber for

additional information and questions (970) 568-4133



UPCOMING WORKSHOPS:
Tuesday, April 6th
ESSENTIAL STEPS TO STARTING YOUR BUSINESS
8:30 am - 10:30 am  /  $20

We will investigate many questions and cover best practices 
for topics, such as:
- What are the organizational and licensing requirements?
- What resources should I explore?
- Who should I market to and who is my competition?
- Do I have the right amount of capital to start this business?

Wednesday, April 7th
ARE YOUR CHARGING ENOUGH?
9:00 am - 11:00 am  /  $30

This workshop will help you:
- Understand how to strategically think about your pricing.
- Think about the prerequisites that need to be in place to 
  boost the impact of your pricing.
- Learn about the red flags indicating probable pricing issues.
- Get valuable insights into setting market-sensitive prices that   
  maximize your bottom line!

Thursday, April 15th
INSTAGRAM FOR SMALL BUSINESS
9:00 am - 11:00 am  /  $30

Instagram is constantly changing and it’s features are always 
on the move – this powerful platform has more than 1 billion 
worldwide users and chances are, some of the very customers 
you want to reach are on this platform.

Tuesday, April 20th
COMPONENTS OF SOULFUL SALES CONVERSATION
2:30 pm - 4:00 pm  /  $30

You will learn about:
- What the components of sales conversations are
- Why the order matters
- How to set yourself up for success and naturally integrate 
  this structure into your conversations

Thursday, April 22nd
MAKE IT OFFICIAL - ROSSETTI & BUTLER
6:00 pm - 8:00 pm  /  $30

Examine the pros and cons of entity types, explain how to 
register your business including with the necessary forms 
and processes, and discuss other tips on how to avoid pitfalls 
before you start your new venture.

To Register Or Learn More, Visit 
www.LarimerSBDC.org
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Develop a Business Plan with Purpose 
and Durability - 2 Part Session

4616 S. Shields St. | Ft Collins, CO 80526

(970) 204-8600

FRIDAYS, APRIL 9th & 16th 
(9:00 AM - 12:00 PM) $80
A quick look around will show you that there are 1,001 ways to write a business 
plan, but how do we write the right plan? And how do we write a business plan that 
won’t just gather dust on the shelf? Whether you’re writing a plan for investors, 
banks, or your internal team, this course will help get you on the right track. This 
2-session business-planning workshop will prepare you to create a written plan 
ranging from a planned startup or existing business enterprise, and give you a 
reason to re-engage with your plan as conditions and seasons change.

In this comprehensive 2-session course, we will focus on:

Session 1
Value Proposition, Mission, Vision, Values, Purpose Exercises
Business Model Canvas – Business Plan on a Page
Know Thyself and Know Thy Needs – Personality Exercises, SWOT Analysis, 
Capital Needs Discussion

Session 2
Financing Plan & Projections – Market Research & Assumptions
Marketing & Operational Plan – Role Definitions / Process Development
Business Plan In Action – Activation, Check-in’s & Accountability

Curt is the Founder of LoCo Think Tank - 
providing Value Driven Peer Advisory since 
2014. Curt has 15 years of experience 
in small business banking and financial  
services, along with a stint in mobile food 
service. He can be useful in areas of cash 
flow and strategic planning, capital acqui-
sition strategy, and business plan devel-
opment - and he loves to help people find 
their purpose and build their team. He is 
passionate about many community causes, 
a member of Breakfast Rotary Club, and an  
Ambassador for The Matthews House. Curt 
and his wife Jill live in Old Town along with a 
dog (Tucker the Schnocker), an old cat (Tiger), 

and a small flock of backyard hens. His motto is: “Ask of Your Needs, and Share of 
Your Abundance.”



to our NEWEST Chamber Members!


